
 

 

  

   
    
      

       
      

 
      
     
       
     

      
       
      
     
       
     

      

             

   
   

        

        

         

           

       
 

 

     
 
 
 
 

       
 

      
 

    
            

 
     

 
    

            
 

   
  

       
       

    
    

 

Government Procurement Rules: 5th edition mapped against the 4th edition 

Government Procurement Rules 
5th Edition 4th Edition 
The six principles of Government Procurement 
1. PLAN AND MANAGE FOR GREAT RESULTS 
2. BE PROPORTIONATE AND RIGHT-SIZE THE 
PROCUREMENT 
3. BE FAIR TO ALL SUPPLIERS 
4. GET THE RIGHT SUPPLIER 
5. GET THE BEST DEAL FOR EVERYONE 
6. PLAY BY THE RULES 

The five principles of Government Procurement 
1. PLAN AND MANAGE FOR GREAT RESULTS 
2. BE FAIR TO ALL SUPPLIERS 
3. GET THE RIGHT SUPPLIER 
4. GET THE BEST DEAL FOR EVERYONE 
5. PLAY BY THE RULES 

Part One – Core Values 

Rule 1: Principles and the Government Charter Rule 1: Principles and the Government Charter 

Rule 2: Integrity 
Rule 2: Integrity 

Rule 24: Procurement advice - Consolidated into Rule 2 

Rule 3: Transparency and Accountability Rule 9: Non-avoidance 

Rule 4: Non-discrimination and offsets Rule 3: Non-discrimination and offsets 

Rule 5: Protection of supplier information Rule 4: Protection of supplier information 

Part Two – Procurement lifecycle steps – 
Planning 

Rule 6: Planning Rule 15: Planning 

Rule 7: Estimating the monetary value of a 
procurement 

Rule 6: When the Rules apply – goods or services or 
refurbishment works 
Parts of this rule have been incorporated into Rule 7 
and some parts can now be found in Part 4 – General 
Information 
Rule 7: When the Rules apply – new construction 
works 
Parts of this rule have been incorporated into Rule 7 
and some parts can now be found in Part 4 – General 
Information 
Rule 8: Estimating the monetary value of a 
procurement 

Rule 8: Economic benefit to New Zealand 
Rule 16: Broader outcomes - Replaced by Rule 8 

Rule 17: Increase access for New Zealand businesses -
Replaced by Rule 8 



    
 

       
  
      

   
  

      
    

  
    

           

       
  

 

 
      

  

       

        

       

          

         

     

       
 
 

 
    

         

        
  
        

 
        

       
  
       

    

 
     

         
 

       
    

       

         

         

        

             

        

         

     

             
  

              
    

Rule 18: Construction skills and training - Replaced by 
Rule 8 
Rule 18A: Quality employment outcomes - Replaced 
by Rule 8 
Rule 19: Improving conditions for New Zealand 
workers - Replaced by Rule 8 
Rule 20: Transitioning to a net zero emissions 
economy and designing waste out of the system -
Replaced by Rule 8 

Rule 9: Planning for new construction works Rule 69: Planning for new construction works 

Part Two – Procurement lifecycle steps – 
Approaching the Market 

Rule 13: Requirement to openly advertise 

Rule 10: Requirement to openly advertise Rule 35: Open advertising - Consolidated into Rule 10 

Rule 36: GETS listing - Consolidated into Rule 10 

Rule 11: Opt-out procurements Rule 12: Opt-out procurements 

Rule 12: Exemption from open advertising Rule 14: Exemption from open advertising 

Rule 13: Third party agents Rule 23: Third party agents 

Rule 14: Pre-conditions Rule 28: Pre-conditions 

Rule 15: Technical specifications Rule 27: Technical specifications 

Rule 29: Sufficient time - Consolidated into Rule 16 

Rule 30: Minimum time periods - Consolidated into 
Rule 16 

Rule 16: Sufficient time Rule 31: Allowable reductions - Consolidated into Rule 
16 
Rule 32: Business day - Consolidated into Rule 16 

Rule 33: Fair application of time - Consolidated into 
Rule 16 
Rule 34: Minimum time periods by process -
Consolidated into Rule 16 

Rule 17: Notice of procurement 

Rule 37: Notice of procurement - Consolidated into Rule 
17 
Rule 38: Content of notice of procurement -
Consolidated into Rule 17 
Rule 61: Web standards - Consolidated into Rule 17 

Rule 18: Intellectual property Rule 63: Intellectual property 

Rule 19: Responding to queries Rule 40: Responding to queries 

Rule 20: Additional information Rule 41: Additional information 

Rule 21: Changes to process or requirements Rule 42: Changes to process or requirements 

Rule 22: Panel of suppliers Rule 57: Panel of suppliers 

Rule 23: Pre-qualified suppliers list Rule 56: Pre-qualified suppliers list 

Rule 24: E-auction Rule 45: E-auction 

Rule 25: Due diligence Rule 46: Awarding the Contract - Split into Rule 25 and 
Rule 29 

Rule 26: Managing National Security Risks Rule 44: Reasons to exclude a supplier - Split into Rule 
26 and Rule 28 
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Part Two – Procurement lifecycle steps – 
Awarding the contract 

Rule 27: Treatment of responses Rule 43: Treatment of responses 

Rule 28: Reasons to exclude a supplier Rule 44: Reasons to exclude a supplier - Split into Rule 
26 and Rule 28 

Rule 29: Awarding the contract Rule 46: Awarding the contract - Split into Rule 25 and 
Rule 29 

Rule 30: Informing suppliers of the decision Rule 47: Informing suppliers of the decision 

Rule 31: Subcontracting Rule 25: Subcontracting 

Rule 32: Contract award notice Rule 48: Contract award notice 

Rule 33: Debriefing suppliers Rule 49: Debriefing suppliers 

Rule 34: Contract management system New 

Rule 35: Contract management plan New 

Rule 36: Prompt payment times Rule 51A: Prompt payment times 

Part Three – Procurement System Requirements 

Rule 37: Future procurement opportunities Rule 21: Annual procurement plans 

Rule 38: All-of-Government contracts Rule 58: All-of-Government contracts 

Rule 39: Common capability contracts Rule 60: Common capability contracts 

Rule 40: Syndicated contracts Rule 59: Syndicated contracts 

Rule 41: Infrastructure Rule 64: Infrastructure 

Rule 42: Business cases and investment decisions Rule 65: Business cases and investment decisions 

Rule 43: Investment reviews Rule 66: Investment reviews 

Rule 44: eInvoicing capability Rule 51: eInvoicing capability 

Rule 53: Reporting 

Rule 45: Reporting Rule 70: Procurement capability index - Consolidated 
into Rule 45 
Rule 71: Significant service contracts framework -
Consolidated into Rule 45 

Rule 46: Maintaining records 
Rule 52: Maintaining records - Consolidated into Rule 
46 
Rule 54: Audit - Consolidated into Rule 46 

Rule 47: Approved government model templates Rule 62: Approved government model templates 

Rule 5: Who the rules apply to 

Part Four – General Information 
Rule 10: Types of contract 

Rule 11: Non-procurement activities 

Rule 50: Supplier complaints 

Rule 12A: Procurement response measure 

Deleted Rule 22: Significant procurement plans 

Rule 26: Delivery date 

Deleted 
Rule 39: Other tender documents 

Rule 55: Types of supplier lists 

Rule 67: Timber and wood products 

Rule 68: Employee transfer costs 
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